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The terms “owner-finance” and “rent-to-own” are casual terms we use for the
benefit of people outside of our business. We consider them laymen terms, not technical
terms. Both terms are used by investors who lease-option their properties.
However, we have discovered there is a substantial difference in the quality of
clientele we attract. The differences lie within their mindset, their sense of responsibility,
and their ability to provide additional funds for upfront money and a higher monthly
payment. Renters don’t like to take responsibility. Potential buyers and owners do.
The term “rent-to-own” tends to attract people who have little or no upfront
money and the renter’s mentality. In fact, the term itself begins with the word “rent”. So
the emphasis in most people’s mind is to rent.
The term “owner-finance” conveys financing and a way to buy and ultimately
own. This is the way we market our company. Owner-financing tends to attract people
who have upfront money and the ability to make higher monthly payments. We like this.
People who want to buy and own a home understand the term “owner-finance”. And if
they don’t understand the term, we certainly don’t want them in our properties.
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